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Ask most people the secret to sales success and they'll invariably answer
relationships. Make a connection, crack a few jokes and it's only a matter of time
before the client is eagerly signing on the dotted line, right? Well, no, it is
actually very wrong. Getting on well with someone, is not enough. Sales is a
process. Like any process, each element needs to be completed and agreed upon,
before going onto the next and then, only when all elements are accounted for, is
there a sale. Building a relationship is one small part of the mix. By focussing on
rapport, salespeople are taking their foot off the gas when they've only just
begun. In Solution Selling, The Strongman© Process, renowned salesman and
sales trainer Ed Wal, shares his secrets of how to go from being a moderately
successful salesman, into one that consistently produces extraordinary results. He
unveils insights on how to: Measure, plan and qualify sales meetings and targeted
prospects Identify information gaps and define the next stage. Understand the
prospect's perception of the situation. Follow structure and forecast more
effectively. Ed Wal has analysed and subdivided the entire buying process into
this easy-to-follow guide. Presented in an accessible, step-by-step format, with
tips, exercises and sample questions, Solution Selling, The Strongman© Process
is an invaluable manual for anyone in the sales business, whether just starting
out, or a seasoned professional. It shares a tried and tested strategy that has
already transformed the selling technique of hundreds of salesmen across the
globe. STRONGMAN© prepares you to convert ideas into actions that will
produce results.
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Ask most people the secret to sales success and they'll invariably answer relationships. Make a connection,
crack a few jokes and it's only a matter of time before the client is eagerly signing on the dotted line, right?
Well, no, it is actually very wrong. Getting on well with someone, is not enough. Sales is a process. Like any
process, each element needs to be completed and agreed upon, before going onto the next and then, only
when all elements are accounted for, is there a sale. Building a relationship is one small part of the mix. By
focussing on rapport, salespeople are taking their foot off the gas when they've only just begun. In Solution
Selling, The Strongman© Process, renowned salesman and sales trainer Ed Wal, shares his secrets of how to
go from being a moderately successful salesman, into one that consistently produces extraordinary results.
He unveils insights on how to: Measure, plan and qualify sales meetings and targeted prospects Identify
information gaps and define the next stage. Understand the prospect's perception of the situation. Follow
structure and forecast more effectively. Ed Wal has analysed and subdivided the entire buying process into
this easy-to-follow guide. Presented in an accessible, step-by-step format, with tips, exercises and sample
questions, Solution Selling, The Strongman© Process is an invaluable manual for anyone in the sales
business, whether just starting out, or a seasoned professional. It shares a tried and tested strategy that has
already transformed the selling technique of hundreds of salesmen across the globe. STRONGMAN©
prepares you to convert ideas into actions that will produce results.
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Editorial Review

About the Author
Ed Wal is an Associate Director of KEW Associates and also a founder member of The BWD Partnership.
He has undertaken strategic business reviews, managed organisational change programmes and created and
led major sales and marketing training programmes. Ed s background is steeped in sales. He has degrees in
Economics and Business Administration and is a member of the Chartered Institute of Marketing and the
Chartered Institute of Personnel. Working with KEW on numerous research assignments has given him a
unique insight into market growth, development and change in the B2B environment. These engagements
have provided knowledge and experience which has been used to develop sales processes that make a
difference. He is continuously engaged in business strategy reviews, the management of change projects and
the design and implementation of major training initiatives in the USA, Europe and Australasia.

Users Review

From reader reviews:

Irving Hansen:

In other case, little people like to read book Solution Selling: The Strongman(c) Process 2016. You can
choose the best book if you want reading a book. Providing we know about how is important the book
Solution Selling: The Strongman(c) Process 2016. You can add information and of course you can around
the world by way of a book. Absolutely right, simply because from book you can understand everything!
From your country until foreign or abroad you will be known. About simple matter until wonderful thing you
can know that. In this era, we could open a book or perhaps searching by internet device. It is called e-book.
You need to use it when you feel bored stiff to go to the library. Let's learn.

Charles Felton:

This book untitled Solution Selling: The Strongman(c) Process 2016 to be one of several books which best
seller in this year, that is because when you read this book you can get a lot of benefit onto it. You will easily
to buy that book in the book store or you can order it by means of online. The publisher of the book sells the
e-book too. It makes you more easily to read this book, since you can read this book in your Mobile phone.
So there is no reason for your requirements to past this reserve from your list.

Robert Colgan:

Solution Selling: The Strongman(c) Process 2016 can be one of your nice books that are good idea. Most of
us recommend that straight away because this guide has good vocabulary which could increase your
knowledge in vocabulary, easy to understand, bit entertaining however delivering the information. The
author giving his/her effort to set every word into enjoyment arrangement in writing Solution Selling: The
Strongman(c) Process 2016 however doesn't forget the main place, giving the reader the hottest and also
based confirm resource details that maybe you can be certainly one of it. This great information can drawn
you into new stage of crucial pondering.



Dennis Winters:

Reading a book make you to get more knowledge from that. You can take knowledge and information
originating from a book. Book is created or printed or descriptive from each source this filled update of
news. In this modern era like now, many ways to get information are available for a person. From media
social like newspaper, magazines, science e-book, encyclopedia, reference book, new and comic. You can
add your understanding by that book. Isn't it time to spend your spare time to open your book? Or just
seeking the Solution Selling: The Strongman(c) Process 2016 when you necessary it?
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